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Satisfaction: Mediator Between Emotional 
Values, Social Values and Behavioral Intentions 

of Muslim Students 

 

YN 

ABSTRACT (ABSTRACT: NO MORE THAN 200 WORDS) 

The focus of the research is on the behavior of Muslim students' intentions to revisit 
halal tourist attractions that have added value, apart from that, by revisiting 
Borobudur Temple as a form of cultivating a spirit of love for the homeland and nation. 
This study makes a unique theoretical contribution to the perceived value literature by 
investigating the interrelationships between dimensions of emotional, social values 
and satisfaction as a mediating variable. Moreover, this study explores several 
practical implications of these findings. This study has a number of respondents as 
many as 115 muslim students who are in the Java area, with the reason that current 
conditions are still entering the new normal condition which needs to continue to 
apply pro-environment and health because of the Covid-19 case. The results of data 
processing using PLS show that all independent variables have a direct effect on the 
dependent variable, where emotional and social values can increase the behavior of 
Muslim students' intention to visit again. This study also found an indirect effect where 
the largest indirect influence was social values on behavioral intentions with 
satisfaction as mediation. 

 

Keywords:  Emotional Values, Social Values, Satisfaction, Behavioral Intentions, 
Muslim Students. 

 

INTRODUCTION 

The development of destinations in Java has developed very quickly, some 

destinations have their own unique charms and characteristics. Many destinations in 

Java have resulted in a lot of enthusiasm for people to use them with the aim of 

increasing value, both in terms of economic, social, political and cultural values. One 

of the destinations that attracts the public is the Borobudur temple. Borobudur Temple 

as one of Indonesia's cultural heritages which was registered at UNESCO in 1991 was 

named Borobudur Temple Compounds, In 2008 the Borobudur Temple area was 

declared a National Strategic Area and followed by a review and rearrangement of the 
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zoning of the area, so that it is like now 

(source:http://cagarculture.kemdikbud.go.id/), Borobudur temple has been repaired 

several times because some parts have been damaged. As a cultural heritage, of course, 

this is a matter of pride for Indonesia, because it can become a tourism place that is in 

great demand by many people from various backgrounds.  According to Global Muslim 

Travel Index, Muslim tourism expenditure in 2017 reached US$177bn, with a total of 

131 million touristsglobally seeking on halal tourism (Katadata, 2019). Figures are 

expected to increase in the year 2026, in which millennial generation and generation 

Z are predicted to spend US$180m on Muslim tourism transactions through online 

services (Juliana et al., 2022).  The increasing trend of millennial Muslim tourists in 

this era has become a strong and attractive market share for the tourism sector. A 

study shows that Muslim millennial tourists represent a very large tourism demand so 

they can develop new behavior in society (Cavagnaro et al., 2018). When the demands 

of a customer are fulfilled, the customer will have what is so called as behavioral 

intentions . Study of a behavioral intentions is very important because it is a behavior 

or attitude of consumers who have the desire to use a product or service continuously. 

To find out the number of tourist visits to Borobudur Temple, see the following table.  

Table 1. Visitor Data 

Source: processed data, 2021 
 

In Table 1 it can be said that in general the number of visitors (Domestic and 

International) has increased every year, it is unavoidable that in 2020 there will be a 

 Domestic Overseas 
Month Year Year 

 2018 2019 2020 2018 2019 2020 
January 321.893 341,685 395.175 11.732 13.402 15,603 
February 235,303 247,732 234,200 14,088 16,869 11,506 
March 291.425 262.877 111,908 15,292 16,949 4.213 
April 323,325 357,108  14,555 17,693  
May 237,315 111,921  13,265 15,323  
June 440.194 365.032 2.235 9.031 14,332 2 
July 291.732 330,191 16,858 27,470 34,347 29 
August 176,248 166,159 45.571 30.166 39,300 39 
September 198,782 169,998 23,591 20.943 27,163 19 
October 204.249 236,847 42,159 14,280 21,290 38 
November 250,412 274,059 32,449 10,811 14,665 26 
December 692,176 664,149 60.473 10,598 10,747 76 

 3,663,634 3,747,757 965,699 192.271 242.082 31,551 
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decrease in the number of visitors due to Covid-19 cases. The large number of visitors 

is due to a desire not only to be a visitor but also a desire to know the history of the 

Bobudur temple, add insight, positive emotions, care for values, search for halal 

tourism, and satisfaction with love for cultural heritage (Dileep Kumar et al., 2020; 

Juliana et al., 2022; Brogni et al., 2023). 

Behavior intention as a form of a person's desire to behave in accordance with the 

wishes, the behavior of the desire to visit a place that has its own meaning for visitors 

(Y. Li et al., 2023; Sun et al., 2023; Z. Li et al., 2020), the desire of visitors to have the 

impulse of behavior intention that exists in a visitor, visitors are able to enjoy not only 

a very pleasant atmosphere and the existence of services that have a very positive 

effect. Visitors feel and enjoy this because there is a fundamental component in the 

form of satisfaction (Gapor et al., 2023; Vesci et al., 2021).  Satisfaction is a component 

that is quite unique and attached to visitors which is not easy and cannot even be 

forgotten, the existence of strong values is of course due to the presence of a magnet 

in visitors. Satisfaction that is owned and felt by visitors is a consequence of comparing 

what visitors do by comparing the level of benefits and what experiences they receive, 

feel, a feedback from visitor behavior in the form of an evaluation after visiting a place 

that has more value (Thirugnanasambantham et al., 2023; Yoo & Katsumata, 2023; 

Obas et al., 2022; Conti et al., 2020). 

Borobudur Temple has a very valuable historical value so that there is a special 

satisfaction when someone feels the benefits after visiting it, the satisfaction from 

visitors that occurs does not just exist, but there is a strong push from emotional values 

and social values. This component makes visitors have and feel a strong magnet in 

themselves for the importance of cultural, economic and social values in shaping a 

visitor's behavior on the detailed elements of a person. Emotional value of visitors in 

the form of positive emotions about the significance of a building that is able to provide 

education and insight for generations to come and for the current generation (Asimah 

et al., 2023; Leri & Theodoridis, 2021; Rasoolimanesh et al., 2020; Firdaus et al., 2023; 

Mili et al., 2023). The visitor's positive emotion is a form of deeper curiosity that is not 

only external but internal. Cultural heritage reminds all elements of the form of 

experiences that have been done by several people who have existed or previously, 

visitors will easily remember the various kinds and types of ornaments as symbols of 

past relics. The social value of visitors involves the existence of social values that are 
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reflected in themselves, these social values make it easier for a visitor to remember and 

always appreciate every thing that has historical value for visitors. 

Several studies have shown that there are contexts and designs that are different from 

this study, several studies explain research in museums by linking emotional, 

perceived value, revisit intention, perceived quality experience quality, but only a few 

focus on social and emotional value on satisfaction in behavior. However, the results 

of this study are challenged due to the assumption that perceived value is an 

independent dimension. For example, Rasoolimanesh et al. (2020) shows that 

emotional and social values have no effect on customer loyalty. Although 

Rasoolimanesh et al. (2020) observed that social value is an important driver, the high 

correlation between social value and emotional value in their findings suggests that 

the insignificant direct effect of social value may be due to the mediating role of 

customer satisfaction.  Therefore, social value has an indirect effect on revisit intention 

through customer satisfaction. Consequently, this research challenges the 

independence of the perceived value dimensions Intention, it is clear that the research 

objective is more focused on the social and emotional value of museum visitors with 

satisfaction as a mediating variable on behavior intention. This needs careful 

researchers because with the post-covid-19, visitors, especially muslim students in 

Java, have a strong desire to restore motivation by taking time to seek inspiration, 

recreation. 

LITERATURE REVIEW 

Halal Tourism 

Halal tourism has been introduced since 2000 from discussions at meetings of the 

Organization of the Islamic Conference (hereinafter referred to as OIC) or in 

Indonesian often referred to as the Organization of the Islamic Conference, as a forum 

for increasing Islamic solidarity between countries. During the meeting, the OIC had 

proposed tourism activities in Islamic countries to generate income and increase the 

development of these countries. Halal tourism is a demand based on the lifestyle of 

Muslim tourists during holidays. Apart from that, halal tourism is tourism that is 

flexible, rational, simple and balanced. 
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MUI Fatwa Number 108/DSN-MUI/X/2016 paragraph 2 (two), namely: "Halal 

tourism is tourism that complies with the principles of Sharia (Islamic law)." Islamic 

Sharia actually provides good guidance, not least in tourism activities, such as clean, 

healthy, good food and drink and other facilities, tourist attractions that do not mix 

women and men who are not Muslim to guard against immoral acts, visiting times that 

are not until late at night to maintain health and so on. 

Behavior Intention  

Behavioral Intention refers to the desire or interest to carry out a certain behavior, 

which means a person's willingness to carry out that behavior. In the concept of 

behavioral science, intention or desire is an encouragement to realize that behavior. 

Behavioral Intention in this research reflects a person's tendency to visit certain halal 

tourism to make it easier to achieve goals. The desire to continue visiting, and the 

desire to influence other users to be able to predict the level of visits of Muslim 

students to Borobudur temple. 

Kotler et al. (2023) behavioral intention is a condition where customers have the 

intention or attitude of being loyal to the brand, product and company and are willing 

to share their advantages with other parties. Meanwhile, according to Schifman et al. 

(2019) explained that behavioral intention determines the possibility that consumers 

will take certain actions in the future.  As one of the cultural heritages, the Borobudur 

temple is geographically located in the city of Magelang which is in the middle of the 

island of Java, which is very strategic. This cultural heritage can be grouped into 

cultural heritage objects, temple structures, canid structures, colonial buildings, 

locations or cultural heritage sites (source: http://cagarkultur.kemdikbud.go.id/), 

which is also a place that has a function as a place for religious activities. In general, 

visitors make visits at first just to see but with something interesting that gives good 

feedback, visitors don't just enjoy it but rather understand the meaning of its existence 

and the desire to always visit again (Ens et al., 2019; Pisoni, 2020). 

The concept of this model highlights the behavior intention of visitors to the desire to 

visit or revisit a destination that has had a positive impact, the desire to tell others, the 

desire to provide more information on the experience gained. Behavioral intention 

occurs because there are several points as supporters, namely the perceived 

satisfaction, the emotional value and the social value. Many studies say that emotional 
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value (Cheng et al., 2021), social values (Pitts, 2018; Un & Wong, 2018), satisfaction 

(Li et al., 2020; Nuria et al., 2017) and behavior intention are interrelated constructs, 

this can be seen from the involvement of behavioral theory and psychology. Emotional 

value of visitors occurs because of something that is felt, namely the feeling of positive 

emotions obtained from visiting tourism places, this is a pleasure and emotional 

satisfaction obtained by users while enjoying the visit (Antón et al., 2018b; Bull & 

Angeli, 2020). 

Emotional Value 

Emotional value refers to the various affective states or feelings (e.g. novelty and 

hedonism) associated with consumption. Feelings and emotions are undoubtedly 

important in the experience of tourism activities. Because perceived value is a dynamic 

and subjective construct, it is necessary to include the emotional aspects that are 

generated in consumers' minds (Rasoolimanesh et al., 2020). Emotional value is one 

of the three-dimensional structures of perceived value, namely feelings or affective 

conditions that arise when using a product (Khan & Mohsin, 2017; Firdaus et al., 

2023). Consumer emotions can be triggered and changed by interactions that 

influence the consumer's emotional status (Joshi et al., 2021). This emotional value is 

felt not only based on the usefulness of a product but also hedonic value due to rational 

and emotional factors that shape consumer needs  (Muhamed et al., 2019). Emotional 

value indicates the sense of emotional satisfaction that a person gets by doing good to 

others. This can be described as “perceived usefulness derived from the capacity of an 

alternative to evoke feelings or affective states” (Joshi et al., 2021). Meanwhile, warm 

light usually refers to emotional experiences only (Iweala et al., 2019). 

Emotional value is one of the important and influential values in determining a 

person's behavior because apart from functional and social value, emotional value is 

considered capable of determining consumer desires, wishes and purchasing decisions 

(Khan & Mohsin, 2017; Firdaus et al., 2023). Ideas and information communicated 

through the Halal label can trigger consumers' feelings or emotional status towards 

halal tourism. Research results show that emotional value (Cheng et al., 2021), is 

related to satisfaction (Li et al., 2020; Nuria et al., 2017).  Consumers derive emotional 

satisfaction from engagement in social welfare (Joshi et al., 2021) their emotional 
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responses influence customer satisfaction. Thus, emotional value is a strong 

motivation for customers to engage in purchasing behavior (Khan & Mohsin, 2017). 

H1: Emotional values have a positive effect on muslim students satisfaction 

H2: Emotional values have a positive effect on muslim students behavior intention 

Social Value 

Social Value is defined as the extent to which an application is perceived as enhancing 

one's self-concept provided by the product obtained. Another definition states that 

Social Value is defined as an image that is in harmony with the norms of the 

consumer's friends or colleagues and/or with the social image that the consumer wants 

to project (Christian & Oroh, 2021). Social value is related to the user's image, which 

is something that consumers want to align with (Rasoolimanesh et al., 2020). Given 

the nature of the tourism industry and the high level of interaction between tourists, 

hospitality service providers, and the public, social value is considered an important 

component of perceived value in the context of the tourism industry. 

Social Value refers to reciprocal behavior between individuals that is not tied to 

individual beliefs through product selection and services and consists of social image, 

character appearance, and social self-concept (Sangroya & Nayak, 2017). Social value 

is described as the ability to build and maintain relationships with other consumers, 

as well as communicate and engage with them (Nauval & Hidayat, 2023). Meanwhile, 

other authors state that social value is the usefulness of feedback received and felt by 

visitors. Social value is the benefit of something that has the aim of satisfying visitors' 

desires for recognition or social pride (Mowen & Rung, 2017; Winter, 2018). On the 

other hand, factors that are not less important in shaping behavior intention are 

satisfaction, which is a visitor phenomenon formed by emotional and cognitive factors 

from visitor activities as well as an evaluation of various elements and forms of the 

destination (Kang et al., 2017; Lim et al., 2015).  Customer social value related to 

perceived benefits can increase customer satisfaction and behavioral intentions. 

Therefore, according to Slack et al. (2020) and Wang et al. (2019), customer social 

value is a direct antecedent of customer satisfaction in the context of Muslim students 

visiting Borobudur Temple. Therefore, we put forward the following hypothesis: 

H3: Social values have a positive effect on muslim students satisfaction 
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H4: Social values have a positive effect on muslim students behavior intention 

Satisfaction 

Satisfaction is the pleasure experienced, felt, desired, expected or needed by tourists 

regarding products, services and places. This refers to the evaluation, in 

important/unimportant terms, of the good/bad of halal tourism products and service 

facilities (e.g. Islamic attributes, prohibition of sex channels, prohibition of betting at 

tourist sites, etc.) (Rahman et al., 2020). In contrast to selling other products and 

services, tourism requires sales that are easy to remember. To be effective, this 

requires full expectations from tourists. There are many subjective things about the 

success of delivery depending on how tourists perceive it. Therefore, tourism is a 

customer-oriented enterprise. Therefore, customer satisfaction is an integral 

component in ensuring its success, especially in producing sustainable offerings with 

growth potential (Isa et al., 2018). 

Satisfaction is an emotional state resulting from the positive and negative 

conformation of an initial expectation during possession or experience in consuming. 

Satisfaction as a form of overall assessment of what has been enjoyed from the results 

of the consumer. The level of visitor satisfaction is generally a function of the gap 

between expectations before and reality after visiting the Borobudur temple. Visitors 

will be satisfied when they experience a pleasant feeling, on the other hand dissatisfied 

when a visitor feels something that does not please their feelings (Alrawadieh et al., 

2019; Phelan et al., 2020).  

Satisfaction is a product of service quality and has a strong influence on consumer 

behavioral intentions (Choi et al., 2018). According to Xiao et al. (2020), satisfaction 

has a significant influence on customer behavioral intentions, with satisfaction directly 

leading to behavioral intentions because satisfied customers want to renew their 

involvement in the event due to the service received previously. Saeed et al. (2021) in 

their research also stated that satisfaction has a positive effect on customer intentions. 

The intention to repurchase a service or recommend it to others is a potential 

consequence of satisfaction with the service (Liao et al., 2017). Satisfaction and joy 

have a significant positive effect on behavioral intentions; achieving customer 

satisfaction and positive emotional reactions (such as joy) is very important, because 
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satisfied customers tend to repeat their consumption experiences (Foroughi et al., 

2019). 

H5: Satisfacton have a positive effect on muslim students behavior intention          

            

 
H2 

 
  H1 

H5 
 

H3 
 

      H4 
 

 
 

 

Source: hypothetical model developed by researchers. 

RESEARCH METHOD 

In this research, the author chose a halal tourist attraction at Borobudur Temple, 

where Borobudur Temple is one of the world's cultural heritages in the form of a 

Buddhist temple which was designated directly by UNESCO.  Apart from being a world 

cultural heritage, Borobudur Temple is also a tourist attraction that attracts a lot of 

attention from domestic and foreign tourists. Apart from that, at Borobudur Temple 

there are very diverse tourist attractions, namely the historical site of Borobudur 

Temple, the beauty and splendor of the building's architecture, sunrise and sunset 

views, exhibitions, festivals/events and also the Borobudur elephant safari.  Apart 

from that, easy accessibility using any transportation, and being located on a national 

road is also one of the factors that supports tourists in visiting Borobudur Temple 

Tourism.  Through google form to muslim students, there are 115 respondents (80 

women and 35 men), with criteria from bachelor 70 muslim students, master 30 and 

doctor 15, age 15 – 20 years as many as 75 respondents, age 21 – 30 as many as 28 

respondents and age 31-40 as many as 12 respondents, from East Java 79%, Central 

Java 25% and West Java 11%. Percentage of visiting 1-3 times as many as 111 

respondents, 4-6 times as many as 4 respondents, education background in 

Behavior 
Intention 

Satisfaction                   

Emotional 
Values 

Social 
Values 

Figure 1. Conceptual 
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economics/management 45 respondents, socio-culture 51 respondents, law science as 

many as 11 respondents, medical science as many as 8 respondents.  

Measures 

Behavior intention : This research measured behavior intention using an item 

checklist created by Saha et al. (2023). The scale has indicators: will say positive 

things, visit again in next year, will try to come back every year, willingness to pay 

more, shall encourage friends and relatives. 

Emotional value: This research measures emotional value using a modified checklist 

item from (Muhamed et al., 2019). This scale has indicators: making a good personal 

contribution to something better by visiting halal tourism, visiting halal tourism rather 

than non-halal tourism will feel like appropriate behavior, feeling like a better person 

by visiting halal tourism, visiting halal tourism makes me comfortable. 

Social value: This research measures social value using a modified checklist item from 

(Saha et al., 2023). This scale has indicators: gives social approval from others, makes 

me feel acceptable to others, helps me to gain popularity among my friends, family, 

and helps me to be recognized by other people. 

Satisfaction is an overall evaluation after a visit which is assessed by comparing the 

results felt after the visit with expectations before the visit.  The five items used to 

measure satisfaction were adapted from Rasoolimanesh et al.  (2020). 

RESULTS 

Reliability and validity 

Table 2. Reliability and Validity 
Construct Average Variance Extracted (AVE) 

Behavior intention 0.738 

Emotional values 0.642 
Satisfaction 0.672 

Social values 0.797 

Source: Processed Data 
 

The calculation results show that the reliability value (AVE) is above 0.5, where the 

highest value is on the social value variable with a value of 0.797 and the lowest is on 

the emotional value variable of 0.642. So that it can be said that all indicators on the 
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four variables have been tested and are in accordance with the requirements of the 

analysis, namely accuracy, consistency and accuracy in measuring each variable. From 

the cross loading for each indicator to the variable, it shows a greater value when 

compared to the cross loading value of the indicator to other variables in the model. 

Structural Model Evaluation (Inner Model) 

Coefficient of Determination(𝑹𝟐) 

Table 3. Coefficient of Determination 
 R-Square R-Square 

Adjusted 

Behavior intention 0.672 0.663 
Satisfaction 0.537 0.529 

Source: Processed Data 
 

The value of 67.2% shows the diversity of the values of the behavior intention variable 

which can be explained by the emotional value, satisfaction, and social value variables 

which are 67.2% while the rest can be explained by other variables not included in the 

model. The value of 53.7% means that the diversity of the satisfaction variable values 

that can be explained by the emotional value and social value variables is 53.7% while 

the rest can be explained by other variables not included in the model 𝑅2𝑅2. 

Prediction Relevance(𝑸𝟐) 

The value obtained is 0.848 (large because ), this value indicates that the exogenous 

latent variable has a good model predictive ability, in other words, the exogenous 

latent variable is good (appropriate) as a latent variable that is able to explain the 

endogenous variables in the model  𝑄²0,848 > 0. 

Statistical Hypothesis Testing on Structural Models 

Direct Influence 

Table 4. Direct Effect Test Results 
 Original 

sample 
Sample 
mean 

Standard 
deviation 

T-Stats P-Value 

Emotionalvalue-behaviorintention 0.327 0.328 0.069 4.734 0.000 

Emotionalvalue-satisfaction 0.293 0.298 0.058 5.051 0.000 

Satisfaction-behaviorintention 0.519 0.517 0.081 6.419 0.000 
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Social value-behavior intention 0.178 0.177 0.079 2.240 0.025 

Social value-satisfaction 0.637 0.633 0.068 9,435 0.000 

Source: Processed Data 
 

Table 4 shows the p-value is less than 0.05, so it can be concluded that there is a direct 

significant effect of exogenous variables on endogenous variables. For example: The 

p-value of emotional value on behavior intention is 0.000, meaning that emotional 

value has a significant effect on behavior intention, this is reinforced by the opinion 

(Rousta & Jamshidi, 2020; Yang et al., 2020; Leri & Theodoridis, 2021). The 

coefficient value of the emotional value on behavior intention is 0.327, meaning that 

the two variables have a positive relationship, if the emotional value increases by one 

unit then behavior intention will increase by 0.327 units, if the emotional value 

decreases by one unit then behavior intention will decrease by 0.327 units. The results 

of this study are in line with (Ratnasari et al., 2020; Yu et al., 2021;  Juliana et al., 

2022) which shows the influence of satisfaction on behavior intention. The emotional 

value has a significant effect on satisfaction which has a P-value of 0.000, this is 

reinforced by previous research (Wong et al., 2018; Żychlińska & Fontana, 2016; Lee, 

2022; Rasoolimanesh et al., 2020). Opinion of (Vojtko, tumpf, Rašovská, McGrath, & 

Ryglová, 2022; Wu & Li, 2017) shows a relationship between social value and behavior 

intention, it can be said that visitors who have a high value will increase the value of 

behavior intention to visit the museum. Social value has an influence on satisfaction, 

this can be seen from the p-value of 0.000, other opinions indicate that there is an 

influence of social value on satisfaction (Pisello et al., 2018). 

Table 5. Indirect Effect Test Results 
 Original 

sample 
Sample 
mean 

Standard 
deviation 

T-Stats P-Value 

Emotional value-satisfaction- 
behavior intention 

0.152 0.153 0.035 4.390 0.000 

Social value-satisfaction-
behavior intention 

0.331 0.329 0.069 4.797 0.000 

Source: Processed Data 
 

Table 5 p-value less than 0.05 can be concluded that the mediating variable can 

mediate the effect of exogenous variables on endogenous variables. The p-value of 

emotional value on behavior intention with satisfaction as a medium is 0.000, 

4

10

10

11

17

17



13 

 

meaning that the satisfaction variable is able to mediate the influence of emotional 

value on behavior intention, the second indirect effect, namely social value on behavior 

intention with satisfaction as a media variable, has a P-Value 0.000, this agrees with 

the research (Huang et al., 2015; Ponsignon et al., 2021). Social value affects behavior 

intention with satisfaction as a mediating variable, this happens because visitors feel 

the existence of satisfaction, it will be something that can strengthen the values that 

have existed in visitors to carry out behavioral intentions, this is reinforced by research 

conducted by (Jiang et al., 2017; Soliman, 2021). 

Figure 2 shows the existence of a structural model related to values that are in 

accordance with the assumptions. 

   

 

 

 

 

 

DISCUSSION  

Based on research findings, emotional value has a substantial (significant and positive) 

influence on satisfaction. As a result, the first hypothesis suggested was " Emotional 

values have a positive effect on muslim students satisfaction " was accepted.  Apart 

from that, research findings also show that emotional values have a fairly large 

(significant and positive) influence on behavior intention. As a result, the second 

hypothesis proposed, namely "Emotional values have a positive effect on Muslim 

students' behavior intention," was also accepted.  Emotional values have an important 

role in the initiation, development and maintenance of the relationship over time 

between the visitor and the place visited (Antón et al., 2018a; Schall et al., 2017; 

ychlińska & Fontana, 2016), visitors in this case make decisions to enjoy and use the 

Figure 2. Structural Model 
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objects provided. The emotional value that is felt and enjoyed by visitors is something 

that can have a positive impact on visitors, so that this can be something that will be 

consumed by themselves and will be shared with external parties. External parties also 

feel there is benefit from what is obtained. The emotional value felt by visitors has a 

very broad context and of course this is very different from one visitor to another. 

Visitors feel that there are many experiences, adding insight, and obviously adding to 

the soul more sensitivity to spiritual values, according to (Management & Som, 2023) 

stated "emotional value”. This is in line with research results (Cheng et al., 2021; Antón 

et al., 2018b; Bull & Angeli, 2020), which state that emotional value influences 

satisfaction.  However, emotional value does not have a significant effect on behavior 

towards purchasing halal food (Firdaus et al., 2023) in the Indonesian sample group. 

Thus, the results of this research on the Indonesian group contradict the research of 

Cheng et al. (2021). Indonesia is a country with a majority Muslim population. Halal 

tourism guarantees are perceived to be universal, meaning that tourism products 

provided on the market are generally considered Halal (Saraç et al., 2023). Thus, halal 

tourism can play an important role globally, especially in diverse Muslim societies 

(Muflih & Juliana, 2021). 

The social value factor has a positive and significant influence on satisfaction, based 

on data analysis findings. Thus the third hypothesis proposed, namely "Social value 

has a positive effect on satisfaction" is accepted.  The results of the next research, 

namely for the fourth hypothesis, show that social values have a positive and 

significant influence on behavior intention, based on the findings of data analysis. 

Thus, the fourth hypothesis proposed, namely "Social values have a positive effect on 

Muslim students' behavior intention," is accepted.  Social value is a benefit that comes 

from the product's ability to enhance a social concept from visitors, social value has a 

relationship with social approval (Budge & Budge, 2020; Sintas et al., 2014; Woodruff 

& Woodruff, 2018). Social value can be considered as the benefits that come from a 

group of visitors with certain social groups. Social value as a form of perception of 

utility obtained because of the relationship between one visitor and another visitor of 

his choice. This is as a choice of visitors by connecting positive or negative stereotypes, 

demographics, socioeconomic status and certain cultural groups. The results of this 

research are supported by the results of previous research which stated that social 

values influence satisfaction (Pitts, 2018; Un & Wong, 2018; Mowen & Rung, 2017; 
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Winter , 2018).  Social values play an important role in determining customer 

behavior. The influence of social value on customer satisfaction has been investigated 

in the context of social commerce in China (Gan & Wang, 2017). Social value is the 

benefit of a product or service that is intended to satisfy someone's desire to gain 

recognition or social pride (Evelina et al., 2020). Several studies confirm that Social 

Value has a significant effect on customer satisfaction (Gan & Wang, 2017; W. Wu et 

al., 2018). This research shows that the more users feel social value, the more 

satisfaction they receive (Gan & Wang, 2017). 

Based on the findings of data analysis, the satisfaction factor has a positive and 

significant influence on behavior intention. So the fifth hypothesis proposed, namely 

" Satisfacton have a positive effect on muslim students behavior intention " is accepted.  

According to the opinion of (Anderson et al., 1994) is a whole as a form of evaluation 

of what has been purchased and what experience has been consumed for goods and 

services from time to time, in this case visitor satisfaction is a form of what has been 

received and enjoyed for something that has been obtained, this is according to the 

value that has been issued. Opinion (Kozak & Rimmington, 2000) explains that visitor 

satisfaction has been measured by adding up the evaluation of the attributes of the 

desired destination. Increased satisfaction from visitors in this case has been done by 

placing more emphasis on evaluating what has been obtained from visitors, so that 

there are two sides that are in line, namely the improvement made by Borobudur 

Temple and the satisfaction received by visitors, it is like two sides of a coin that cannot 

be separated. Satisfaction does not only apply to visitors but to places that become 

tourist objects (Blasco-Lopez et al., 2019; H. C. Wu & Li, 2015). This result is 

strengthened by the results of previous research which stated that satisfaction 

influences behavior intention (Kang et al., 2017; Lim et al., 2015). 

The results of the next research are that the emotional value factor has a positive and 

significant influence on behavior intention. So the fourth hypothesis proposed, namely 

"Emotional value has a positive effect on behavior intention" is accepted. Meanwhile, 

the fifth hypothesis which states that social value has an influence on behavior 

intention also shows significant results, so the fifth hypothesis which states "Social 

value has a positive effect on behavior intention" is accepted. The interest of visitors 

to the Borobudur temple cannot be doubted because it has more benefits, apart from 

being in oneself, one of which is to form the personal character of visitors to be more 
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sensitive to the value of historical heritage, it can also provide a close relationship with 

nature. Visitors have a strong bond that the historical value is contained in a building 

that has a shape and uniqueness that becomes an icon or unique feature of a temple. 

There is interest from visitors to visit and even want to repeat to visit historical places 

because of a sense of love for the homeland because it is a manifestation of cultural 

values that must be preserved (Kuo et al., 2018; Palau-saumell et al., 2016; Tzortzi, 

2014). The results of this research are in line with the results of previous research 

which found that emotional value and social value influence behavior intention (Cheng 

et al., 2021; Pitts, 2018; Un & Wong, 2018). 

CONCLUSION 

Muslim students really need an energy intake to restore energy or motivation before 

going through activities that were carried out normally before the pandemic period. 

The COVID-19 pandemic that has occurred for two years has caused habits to change. 

Muslim students during the covid-19 pandemic carry out activities through various 

social media. This is one way to realize or carry out activities so that they can survive 

in the learning process. So that students hope that the behavior intention will increase 

the immunity in a visitor (student/college student). The existence of satisfaction is able 

to be a mediating variable between social value, emotional value on happiness 

intention,(Hyun et al., 2018; Vesci et al., 2021). 

The theory used in the study is a behavioral theory that exists in each of the constructs 

built, this behavioral theory can carry out its roles and functions in accordance with 

the reality that exists in visitors. Emotional value, social value, satisfaction and 

behavior intention is a theory that has a relationship that is not easily separated, this 

this theory is found in a visitor when determining their behavior in owning and visiting 

a halal tourist attraction that provides halal food and drinks, adequate supporting 

facilities for worship, free from non-halal activities, provision of separate recreation 

areas for women and men, as well as accommodation that complies with Islamic rules. 

It is hoped that the results of this research will provide insight for halal tourism 

practitioners in managing and developing tourism destinations based on customer 

characteristics. The interesting things from the results of this research give rise to a 

strong belief that Muslim visitors have the intention or desire to visit repeatedly 
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because of the important factors provided by halal tourism at Borobudur Temple. 

Muslim tourists don't need to worry if they travel to Borobudur in Magelang Regency, 

Central Java, because the temple tourism management has provided a number of 

Muslim-friendly supporting facilities. Starting from several prayer rooms for visitors 

to pray five times a day, mosque buildings around the area, accommodation, to food 

and drinks according to halal aspects. 

The characteristics of halal tourism customers do not aim to limit but instead increase 

and expand the tourist market for Muslims who were previously worried about 

traveling because of the many negative images related to tourism, now they are not 

worried because their needs will be guaranteed. Besides that, for non-Muslim tourists 

it can also be an option for their tourism activities because it is not limited only to 

Muslim tourists and this is also a special attraction for them. 

LIMITATION 

Behavioral intentions offer many character strengths such as traits and virtues that 

tend to show considerable stability over time. Unlike genetically determined factors, 

positive behavioral traits show some plasticity. Thus, one can experience some growth 

and development as long as a person gets optimal situational factors. The 

measurement of behavior intention in this study does not consider the time horizon. 

Measuring behavior intention in one time period is not enough to reveal the factors 

that cause the gap. Future research needs to carry out investigations with a 

longitudinal approach or consider changes in time during each stage of behavior 

intention.  

REFERENCES 

Alrawadieh, Z., Prayag, G., Alrawadieh, Z., & Alsalameen, M. (2019). Self-
identification with a heritage tourism site , visitors ’ engagement and destination 
loyalty : the mediating effects of overall satisfaction. 2069. 
https://doi.org/10.1080/02642069.2018.1564284 

Anderson, E. W., Fornell, C., & Lehmann, D. R. (1994). Customer Satisfaction, Market 
Share, and Profitability: Findings from Sweden. Journal of Marketing, 58(3), 53. 
https://doi.org/10.2307/1252310 

Antón, C., Camarero, C., & Garrido, M. (2018a). What to Do After Visiting a Museum ? 
From Post-consumption Evaluation to Intensification and Online Content 
Generation. Journal of Travel Research. 

2

2



18 

 

https://doi.org/10.1177/0047287518793040 

Antón, C., Camarero, C., & Garrido, M. J. (2018b). Exploring the experience value of 
museum visitors as a co-creation process. Current Issues in Tourism, 21(12), 
1406–1425. https://doi.org/10.1080/13683500.2017.1373753 

Asimah, V., Hurriyati, R., Gaffar, V., & Wibowo, L. A. (2023). Visitor emotional 
solidarity, segmentation and revisit intentions amidst COVID-19 pandemic: 
evidence from Panafest and emancipation festivals in Ghana. International 
Journal of Event and Festival Management, 14(4), 381–397. 
https://doi.org/10.1108/IJEFM-12-2022-0099 

Blasco-Lopez, F., Recuero Virto, N., Aldas Manzano, J., & Cruz Delgado, D. (2019). 
Facebook’s power: factors influencing followers’ visit intentions. Spanish Journal 
of Marketing - ESIC, 23(1), 95–117. https://doi.org/10.1108/SJME-06-2018-
0032 

Brogni, J. de S., Tricárico, L. T., Limberger, P. F., & Fiuza, T. F. (2023). The 
relationship between visitors’ motivations and satisfaction about a Brazilian 
sacred complex. International Journal of Tourism Cities, May. 
https://doi.org/10.1108/IJTC-03-2022-0060 

Brown, G. (2006). Mapping Landscape Values and. Tourism, 113(November 2012), 
101–113. https://doi.org/10.1002/jtr 

Budge, K., & Budge, K. (2020). Visually Imagining Place : Museum Visitors , 
Instagram , and the City Visually Imagining Place : Museum Visitors , Instagram 
, and the City. Journal of Urban Technology, 0(0), 1–19. 
https://doi.org/10.1080/10630732.2020.1731672 

Bull, A. C., & Angeli, D. De. (2020). Emotions and critical thinking at a dark heritage 
site : investigating visitors ’ reactions to a First World War museum in Slovenia. 
Journal of Heritage Tourism, 0(0), 1–18. 
https://doi.org/10.1080/1743873X.2020.1804918 

Calinao, D. J., & Lin, H. W. (2017). The cultural tourism potential of a fashion-related 
exhibition–the case of Alexander McQueen: Savage Beauty at the Victoria and 
Albert Museum. Journal of Heritage Tourism, 12(2), 204–217. 
https://doi.org/10.1080/1743873X.2016.1206550 

Cavagnaro, E., Staffieri, S., & Postma, A. (2018). Understanding millennials’ tourism 
experience: values and meaning to travel as a key for identifying target clusters 
for youth (sustainable) tourism. Journal of Tourism Futures, 4(1), 31–42. 
https://doi.org/10.1108/JTF-12-2017-0058 

Chen, C. F., & Chen, F. S. (2010). Experience quality, perceived value, satisfaction and 
behavioral intentions for heritage tourists. Tourism Management, 31(1), 29–35. 
https://doi.org/10.1016/j.tourman.2009.02.008 

Cheng, Q., Du, R., & Ma, Y. (n.d.). Current Issues in Tourism Factors influencing 
theme park visitor brand-switching behaviour as based on visitor perception. 
April 2015, 37–41. https://doi.org/10.1080/13683500.2014.885497 

Choi, C., Greenwell, T. C., & Lee, K. (2018). Original Article Effects of service quality 
, perceived value , and consumer satisfaction on behavioral intentions in virtual 
golf JPES ®. 18(3), 1459–1468. https://doi.org/10.7752/jpes.2018.03216 



19 

 

Christian, H., & Oroh, H. (2021). The Effects of Social Value, Value for Money, App 
Rating, and Enjoyment on the Intention to Purchase the Premium Service of the 
Spotify App. KnE Social Sciences, 2021, 266–281. 
https://doi.org/10.18502/kss.v5i5.8815 

Cong, L. C. (2016). A formative model of the relationship between destination quality, 
tourist satisfaction and intentional loyalty: An empirical test in Vietnam. Journal 
of Hospitality and Tourism Management, 26, 50–62. 
https://doi.org/10.1016/j.jhtm.2015.12.002 

Conti, E., Vesci, M., Castellani, P., & Rossato, C. (2020). The role of the museumscape 
on positive word of mouth: examining Italian museums. TQM Journal. 
https://doi.org/10.1108/TQM-12-2019-0306 

Cronin, J. J., Brady, M. K., & Hult, G. T. M. (2000). Assessing the effects of quality, 
value, and customer satisfaction on consumer behavioral intentions in service 
environments. Journal of Retailing, 76(2), 193–218. 
https://doi.org/10.1016/S0022-4359(00)00028-2 

Dileep Kumar, M., Govindarajo, N. S., & Khen, M. H. S. (2020). Effect of service 
quality on visitor satisfaction, destination image and destination loyalty – 
practical, theoretical and policy implications to avitourism. International Journal 
of Culture, Tourism, and Hospitality Research, 14(1), 83–101. 
https://doi.org/10.1108/IJCTHR-04-2019-0066 

Ens, B., Lanir, J., Tang, A., Bateman, S., Lee, G., Piumsomboon, T., & Billinghurst, M. 
(2019). Revisiting collaboration through mixed reality: The evolution of 
groupware. International Journal of Human Computer Studies, 131(August), 81–
98. https://doi.org/10.1016/j.ijhcs.2019.05.011 

Evelina, T. Y., Kusumawati, A., Nimran, U., & Sunarti. (2020). The influence of 
utilitarian value, hedonic value, social value, and perceived risk on customer 
satisfaction: Survey of E-commerce customers in indonesia. Business: Theory 
and Practice, 21(2), 613–622. https://doi.org/10.3846/btp.2020.12143 

Firdaus, F. S., Ikhsan, R. B., & Fernando, Y. (2023). Predicting purchase behaviour of 
Indonesian and French Muslim consumers: insights from a multi-group analysis. 
Journal of Islamic Marketing, 14(5), 1229–1259. https://doi.org/10.1108/JIMA-
05-2021-0169 

Foroughi, B., Iranmanesh, M., Gholipour, H. F., & Hyun, S. S. (2019). Examining 
relationships among process quality, outcome quality, delight, satisfaction and 
behavioural intentions in fitness centres in Malaysia. International Journal of 
Sports Marketing and Sponsorship, 20(3), 374–389. 
https://doi.org/10.1108/IJSMS-08-2018-0078 

Gan, C., & Wang, W. (2017). The influence of perceived value on purchase intention in 
social commerce context. Internet Research, 27(4), 772–785. 
https://doi.org/10.1108/IntR-06-2016-0164 

Gapor, A., Salfarina, Chin, C. H., Ngian, E. T., Wong, W. P. M., Kiew, J. P., & Toh, T. 
L. (2023). Cultural events’ service quality, satisfaction and loyalty: a case on an 
annual cultural diversity event in Borneo. International Journal of Event and 
Festival Management, 01(01). https://doi.org/10.1108/IJEFM-07-2023-0054 

Huang, S. (Sam), Weiler, B., & Assaker, G. (2015). Effects of Interpretive Guiding 



20 

 

Outcomes on Tourist Satisfaction and Behavioral Intention. Journal of Travel 
Research, 54(3), 344–358. https://doi.org/10.1177/0047287513517426 

Hyun, H., Park, J., Ren, T., & Kim, H. (2018). The role of ambiances and aesthetics on 
millennials’ museum visiting behavior. Arts and the Market, 8(2), 152–167. 
https://doi.org/10.1108/aam-04-2017-0006 

Isa, S. M., Chin, P. N., & Mohammad, N. U. (2018). Muslim tourist perceived value: a 
study on Malaysia Halal tourism. Journal of Islamic Marketing, 34(1), 1–5. 
https://doi.org/https://doi.org/10.1108/JIMA-11-2016-0083 

Iweala, S., Spiller, A., & Meyerding, S. (2019). Buy good, feel good? The influence of 
the warm glow of giving on the evaluation of food items with ethical claims in the 
U.K. and Germany. Journal of Cleaner Production, 215, 315–328. 
https://doi.org/10.1016/j.jclepro.2018.12.266 

Jelinčić, D. A., Šveb, M., Stewart, A. E., Angelina, D., Šveb, M., & Designing, A. E. S. 
(2021). Designing sensory museum experiences for visitors ’ emotional responses. 
Museum Management and Curatorship, 0(0), 1–18. 
https://doi.org/10.1080/09647775.2021.1954985 

Jiang, W. H., Li, Y. Q., Liu, C. H., & Chang, Y. P. (2017). Validating a multidimensional 
perspective of brand equity on motivation, expectation, and behavioural 
intention: a practical examination of culinary tourism. Asia Pacific Journal of 
Tourism Research, 22(5), 524–539. 
https://doi.org/10.1080/10941665.2017.1287106 

Joshi, Y., Uniyal, D. P., & Sangroya, D. (2021). Investigating consumers’ green 
purchase intention: Examining the role of economic value, emotional value and 
perceived marketplace influence. Journal of Cleaner Production, 328(October), 
129638. https://doi.org/10.1016/j.jclepro.2021.129638 

Juliana, J., Putri, F. F., Wulandari, N. S., Saripudin, U., & Marlina, R. (2022). Muslim 
tourist perceived value on revisit intention to Bandung city with customer 
satisfaction as intervening variables. Journal of Islamic Marketing, 13(1), 161–
176. https://doi.org/10.1108/JIMA-08-2020-0245 

Kang, J. H., Jang, J. C., & Jeong, C. (2017). Understanding museum visitor satisfaction 
and revisit intentions through mobile guide system : moderating role of age in 
museum mobile guide adoption. Asia Pacific Journal of Tourism Research, 0(0), 
1–14. https://doi.org/10.1080/10941665.2017.1410190 

Khan, S. N., & Mohsin, M. (2017). The power of emotional value: Exploring the effects 
of values on green product consumer choice behavior. Journal of Cleaner 
Production, 150, 65–74. https://doi.org/10.1016/j.jclepro.2017.02.187 

Kotler, P., Armstrong, G., & Balasubramanian, S. (2023). Principles of Marketing 19th 
Edition. In Pearson. 

Kozak, M., & Rimmington, M. (2000). Tourist satisfaction with Mallorca, Spain, as an 
off-season holiday destination. Journal of Travel Research, 38(3), 260–269. 
https://doi.org/10.1177/004728750003800308 

Kuo, N., Cheng, Y., Chang, K., & Hu, S. (2018). Assessing the asymmetric impact of 
interpretation environment service quality on museum visitor experience and 
post-visit behavioral intentions : a case study of the National Palace Museum 



21 

 

intentions : a case study of the National Palace Museum. Asia Pacific Journal of 
Tourism Research, 1665. https://doi.org/10.1080/10941665.2018.1488753 

Lee, D. H. (2022). Linkages among extended service quality, distinct perceived value 
and satisfaction in the exhibition trust-building process. Asia Pacific Journal of 
Marketing and Logistics, 34(4), 817–842. https://doi.org/10.1108/APJML-01-
2021-0014 

Leri, I., & Theodoridis, P. (2021). How do personality traits affect visitor ’ s experience 
, emotional stimulation and behaviour ? The case of wine tourism. 76(5), 1013–
1049. https://doi.org/10.1108/TR-05-2019-0148 

Li, Y., Tu, J., He, M., & Liu, P. (2023). Polluted psyche: the effect of regional 
discrimination on tourists’ unethical behavior intention. International Journal of 
Contemporary Hospitality Management, 35(11), 4051–4069. 
https://doi.org/10.1108/IJCHM-11-2022-1325 

Li, Z., Ge, Y., Su, Z., & Huang, X. (2020). Audience leisure involvement, satisfaction 
and behavior intention at the Macau Science Center. Electronic Library, 38(2), 
383–401. https://doi.org/10.1108/EL-07-2019-0176 

Liao, C., Lin, H. N., Luo, M. M., & Chea, S. (2017). Factors influencing online shoppers’ 
repurchase intentions: The roles of satisfaction and regret. Information and 
Management, 54(5), 651–668. https://doi.org/10.1016/j.im.2016.12.005 

Lim, Y., Kim, H., & Lee, T. J. (2015). Asia Pacific Journal of Tourism Research Visitor 
Motivational Factors and Level of Satisfaction in Wellness Tourism : Comparison 
Between First-Time Visitors and Repeat Visitors. Asia Pacific Journal of Tourism 
Research, July, 37–41. https://doi.org/10.1080/10941665.2015.1029952 

Management, H., & Som, M. (2023). Overtourism and Destination Branding : the 
Mediating Role. 29(2), 303–308. 

Mili, S., Soto, F., & Carlos. (2023). Precursors and outcomes of satisfaction of fair trade 
coffee consumers. European Journal of Management and Business Economics. 
https://doi.org/10.1108/EJMBE-03-2022-0079 

Mowen, A. J., & Rung, A. L. (2017). Park-based social capital : are there variations 
across visitors with different socio-demographic characteristics and behaviours ? 
Leisure/Loisir, 40(3), 297–324. 
https://doi.org/10.1080/14927713.2016.1253178 

Muflih, M., & Juliana, J. (2021). Halal-labeled food shopping behavior: the role of 
spirituality, image, trust, and satisfaction. Journal of Islamic Marketing, 12(8), 
1603–1618. https://doi.org/10.1108/JIMA-10-2019-0200 

Muhamed, A. A., Ab Rahman, M. N., Mohd Hamzah, F., Che Mohd Zain, C. R., & 
Zailani, S. (2019). The impact of consumption value on consumer behaviour: A 
case study of halal-certified food supplies. British Food Journal, 121(11), 2951–
2966. https://doi.org/10.1108/BFJ-10-2018-0692 

Nauval, F., & Hidayat, A. (2023). Consumer purchase intention using recent action 
theory, social value, and emotional value toward purchasing healthy foods in 
Pekanbaru and Yogyakarta. International Journal of Research in Business and 
Social Science (2147- 4478), 12(3), 99–108. 
https://doi.org/10.20525/ijrbs.v12i3.2498 



22 

 

Nuria Recuero Virto, Maria Francisca Blasco López, S. S. M. G. (2017). How can 
European museums reach sustainability? Tourism Review. 

Obas, O., Promise, & Dorson, A. (2022). Cognitive-affective-motivation factors 
influencing international visitors’ destination satisfaction and loyalty. Journal of 
Hospitality and Tourism Insights, 2018. https://doi.org/10.1108/JHTI-05-
2022-0178 

Palau-saumell, R., Forgas-coll, S., Sánchez-garcía, J., Forgas-coll, S., & Sánchez-
garcía, J. (2016). The Role of Emotions in a Model of Behavioral Intentions of 
Visitors to the Gaudí Historic House Museums in Barcelona , Spain The Role of 
Emotions in a Model of Behavioral Intentions of Visitors to the Gaudí Historic 
House Museums in Barcelona ,. Visitor Studies, 5578(October). 
https://doi.org/10.1080/10645578.2016.1220188 

Pencarelli, T., Conti, E., & Splendiani, S. (2017). The experiential offering system of 
museums: evidence from Italy. Journal of Cultural Heritage Management and 
Sustainable Development, 7(4), 430–448. https://doi.org/10.1108/JCHMSD-
02-2017-0009 

Phelan, S., Specht, I., & Lewalter, D. (2020). Visit Motivation as Part of Visitors ’ 
Personal Context in a Science Museum Visit Motivation as Part of Visitors ’ 
Personal Context in a Science Museum. Visitor Studies, 0(0), 1–21. 
https://doi.org/10.1080/10645578.2020.1808419 

Pisello, A. L., Castaldo, V. L., Piselli, C., & Cotana, F. (2018). Coupling artworks 
preservation constraints with visitors’ environmental satisfaction: Results from 
an indoor microclimate assessment procedure in a historical museum building in 
central Italy. Indoor and Built Environment, 27(6), 846–869. 
https://doi.org/10.1177/1420326X17694422 

Pisoni, G. (2020). Mediating distance: new interfaces and interaction design 
techniques to follow and take part in remote museum visits. Journal of Systems 
and Information Technology, 22(4), 331–352. https://doi.org/10.1108/JSIT-03-
2020-0038 

Pitts, P. (2018). Visitor to Visitor Learning : Setting up Open-Ended Inquiry in an 
Unstaffed Space Visitor to Visitor Learning : Setting up Open-Ended Inquiry in 
an Unsta ff ed Space. Journal of Museum Education ISSN:, 8650. 
https://doi.org/10.1080/10598650.2018.1522127 

Ponsignon, F., Lunardo, R., & Michrafy, M. (2021). Why Are International Visitors 
More Satisfied with the Tourism Experience? The Role of Hedonic Value, 
Escapism, and Psychic Distance. Journal of Travel Research, 60(8), 1771–1786. 
https://doi.org/10.1177/0047287520961175 

Rahman, M., Moghavvemi, S., Thirumoorthi, T., & Rahman, M. K. (2020). The impact 
of tourists’ perceptions on halal tourism destination: a structural model analysis. 
Tourism Review, 75(3), 575–594. https://doi.org/10.1108/TR-05-2019-0182 

Rasoolimanesh, S. M., Iranmanesh, M., Amin, M., Hussain, K., Jaafar, M., & 
Ataeishad, H. (2020). Are functional, emotional and social values interrelated? A 
study of traditional guesthouses in Iran. International Journal of Contemporary 
Hospitality Management, 32(9), 2857–2880. https://doi.org/10.1108/IJCHM-
03-2020-0193 



23 

 

Ratnasari, R. T., Gunawan, S., Mawardi, I., & Kirana, K. C. (2020). Emotional 
experience on behavioral intention for halal tourism. Journal of Islamic 
Marketing, 12(4), 864–881. https://doi.org/10.1108/JIMA-12-2019-0256 

Rousta, A., & Jamshidi, D. (2020). Food tourism value: Investigating the factors that 
influence tourists to revisit. Journal of Vacation Marketing, 26(1), 73–95. 
https://doi.org/10.1177/1356766719858649 

Saeed, M., Grine, F., & Shafique, I. (2021). Integrating factors influencing hijab 
purchase intention among Muslim women. Journal of Islamic Marketing, 12(1), 
95–112. https://doi.org/10.1108/JIMA-10-2018-0194 

Saha, P., Nath, A., & Sit, K. (Jason). (2023). Re-examining the roles of experience 
quality at festivals: a comparative analysis using SEM and fsQCA. International 
Journal of Contemporary Hospitality Management, 35(5), 1802–1823. 
https://doi.org/10.1108/IJCHM-03-2022-0408 

Sangroya, D., & Nayak, J. K. (2017). Factors influencing buying behaviour of green 
energy consumer. Journal of Cleaner Production, 151, 393–405. 
https://doi.org/10.1016/j.jclepro.2017.03.010 

Saraç, Ö., Kiper, V. O., & Batman, O. (2023). The conflict of halal and hedonism, 
investigating halal-sensitive tourists’ hedonic tendency. Journal of Islamic 
Marketing, 14(9), 2361–2382. https://doi.org/10.1108/JIMA-06-2021-0178 

Schall, A., Tesky, V. A., Adams, A., & Pantel, J. (2017). Art museum-based intervention 
to promote emotional well-being and improve quality of life in people with 
dementia : The ARTEMIS project. Dementia. 
https://doi.org/10.1177/1471301217730451 

Schifman, R. B., Schiffman, L. G., & Wisenblit, J. (2019). Consumer Behavior. In Mayo 
Clinic Proceedings (Twelfth). Pearson Education. 
https://doi.org/10.1016/S0025-6196(11)64898-2 

Sintas, J. L., Álvarez, E. G., & Pérez, E. (2014). Art museum visitors : interaction 
strategies for sharing experiences. Museum Management and Curatorship, 
February 2015, 37–41. https://doi.org/10.1080/09647775.2014.919175 

Slack, N., Singh, G., & Sharma, S. (2020). Impact of perceived value on the satisfaction 
of supermarket customers: developing country perspective. International 
Journal of Retail and Distribution Management, 48(11), 1235–1254. 
https://doi.org/10.1108/IJRDM-03-2019-0099 

Soliman, M. (2021). Extending the Theory of Planned Behavior to Predict Tourism 
Destination Revisit Intention. International Journal of Hospitality and Tourism 
Administration, 22(5), 524–549. 
https://doi.org/10.1080/15256480.2019.1692755 

Sun, L., Zheng, X., Peng, L., & Cai, Y. (2023). Consumer knowledge and intention-
behavior consistency. Marketing Intelligence and Planning, 41(7), 992–1014. 
https://doi.org/10.1108/MIP-03-2023-0089 

Thirugnanasambantham, K., Rajasekharan, P. K., Patwardhan, V., Raghavendra, G., 
& Rao, S. (2023). Determinants of visitors’ festival satisfaction and subjective 
well-being: tracing the roles of place attachment and satisfaction. International 
Journal of Event and Festival Management, 14(4), 441–459. 



24 

 

https://doi.org/10.1108/IJEFM-07-2022-0061 

Tzortzi, K. (2014). Movement in museums : mediating between museum intent and 
visitor experience. Museum Management and Curatorship, November, 37–41. 
https://doi.org/10.1080/09647775.2014.939844 

Un, C., & Wong, I. (2018). Social interaction in visitor control at a Chinese Buddhist 
monastic site. Tourism Recreation Research, 0(0), 1–10. 
https://doi.org/10.1080/02508281.2018.1523297 

Vesci, M., Conti, E., Rossato, C., & Castellani, P. (2021). The mediating role of visitor 
satisfaction in the relationship between museum experience and word of mouth: 
evidence from Italy. TQM Journal, 33(1), 141–162. 
https://doi.org/10.1108/TQM-02-2020-0022 

Vojtko, V., Štumpf, P., Rašovská, I., McGrath, R., & Ryglová, K. (2022). Removing 
Uncontrollable Factors in Benchmarking Tourism Destination Satisfaction. 
Journal of Travel Research, 61(1), 136–149. 
https://doi.org/10.1177/0047287520971047 

Wang, Y., Gu, J., Wang, S., & Wang, J. (2019). Understanding consumers’ willingness 
to use ride-sharing services: The roles of perceived value and perceived risk. 
Transportation Research Part C: Emerging Technologies, 105(May), 504–519. 
https://doi.org/10.1016/j.trc.2019.05.044 

Winter, M. (2018). Visitor perspectives on commenting in museums. Museum 
Management and Curatorship, 7775. 
https://doi.org/10.1080/09647775.2018.1496354 

Wong, I. K. A., Ji, M., & Liu, M. T. (2018). The Effect of Event Supportive Service 
Environment and Authenticity in the Quality–Value–Satisfaction Framework. 
Journal of Hospitality and Tourism Research, 42(4), 563–586. 
https://doi.org/10.1177/1096348015614957 

Woodruff, A., & Woodruff, A. (2018). International and Multidisciplinary Perspectives 
The museum can be visitor-centered : an intern ’ s reflection The museum can be 
visitor-centered : an intern ’ s reflection. Reflective Practice, 3943, 1–14. 
https://doi.org/10.1080/14623943.2018.1437402 

Wu, H. C., & Li, T. (2015). An Empirical Study of the Effects of Service Quality, Visitor 
Satisfaction, and Emotions on Behavioral Intentions of Visitors to the Museums 
of Macau. Journal of Quality Assurance in Hospitality and Tourism, 16(1), 80–
102. https://doi.org/10.1080/1528008X.2015.966298 

Wu, H. C., & Li, T. (2017). A Study of Experiential Quality, Perceived Value, Heritage 
Image, Experiential Satisfaction, and Behavioral Intentions for Heritage Tourists. 
In Journal of Hospitality and Tourism Research (Vol. 41, Issue 8). 
https://doi.org/10.1177/1096348014525638 

Wu, W., Huang, V., Chen, X., Davison, R. M., & Hua, Z. (2018). Social value and online 
social shopping intention: the moderating role of experience. Information 
Technology and People, 31(3), 688–711. https://doi.org/10.1108/ITP-10-2016-
0236 

Xiao, Y., Ren, X., Zhang, P., & Ketlhoafetse, A. (2020). The effect of service quality on 
foreign participants’ satisfaction and behavioral intention with the 2016 Shanghai 



25 

 

International Marathon. International Journal of Sports Marketing and 
Sponsorship, 21(1), 91–105. https://doi.org/10.1108/IJSMS-04-2019-0037 

Yang, S., Mohd Isa, S., & Ramayah, T. (2020). A Theoretical Framework to Explain the 
Impact of Destination Personality, Self-Congruity, and Tourists’ Emotional 
Experience on Behavioral Intention. SAGE Open, 10(4). 
https://doi.org/10.1177/2158244020983313 

Yoo, B., & Katsumata, S. (2023). Sightseeing spot satisfaction of inbound tourists: 
comparative analysis of first-time visitors and repeat visitors in Japan. 
International Journal of Tourism Cities, 9(1), 111–127. 
https://doi.org/10.1108/IJTC-10-2021-0212 

Yu, Y., Lang, M., Zhao, Y., Liu, W., & Hu, B. (2021). Tourist Perceived Value, Tourist 
Satisfaction, and Life Satisfaction: Evidence From Chinese Buddhist Temple 
Tours. Journal of Hospitality and Tourism Research. 
https://doi.org/10.1177/10963480211015338 

Żychlińska, M., & Fontana, E. (2016). Museal Games and Emotional Truths : Warsaw 
Rising Museum. East European Politics and Societies and Cultures. 

Alrawadieh, Z., Prayag, G., Alrawadieh, Z., & Alsalameen, M. (2019). Self-
identification with a heritage tourism site , visitors ’ engagement and destination 
loyalty : the mediating effects of overall satisfaction. 2069. 
https://doi.org/10.1080/02642069.2018.1564284 

Anderson, E. W., Fornell, C., & Lehmann, D. R. (1994). Customer Satisfaction, Market 
Share, and Profitability: Findings from Sweden. Journal of Marketing, 58(3), 53. 
https://doi.org/10.2307/1252310 

Antón, C., Camarero, C., & Garrido, M. (2018a). What to Do After Visiting a Museum ? 
From Post-consumption Evaluation to Intensification and Online Content 
Generation. Journal of Travel Research. 
https://doi.org/10.1177/0047287518793040 

Antón, C., Camarero, C., & Garrido, M. J. (2018b). Exploring the experience value of 
museum visitors as a co-creation process. Current Issues in Tourism, 21(12), 
1406–1425. https://doi.org/10.1080/13683500.2017.1373753 

Asimah, V., Hurriyati, R., Gaffar, V., & Wibowo, L. A. (2023). Visitor emotional 
solidarity, segmentation and revisit intentions amidst COVID-19 pandemic: 
evidence from Panafest and emancipation festivals in Ghana. International 
Journal of Event and Festival Management, 14(4), 381–397. 
https://doi.org/10.1108/IJEFM-12-2022-0099 

Blasco-Lopez, F., Recuero Virto, N., Aldas Manzano, J., & Cruz Delgado, D. (2019). 
Facebook’s power: factors influencing followers’ visit intentions. Spanish Journal 
of Marketing - ESIC, 23(1), 95–117. https://doi.org/10.1108/SJME-06-2018-
0032 

Brogni, J. de S., Tricárico, L. T., Limberger, P. F., & Fiuza, T. F. (2023). The 
relationship between visitors’ motivations and satisfaction about a Brazilian 
sacred complex. International Journal of Tourism Cities, May. 
https://doi.org/10.1108/IJTC-03-2022-0060 

Brown, G. (2006). Mapping Landscape Values and. Tourism, 113(November 2012), 



26 

 

101–113. https://doi.org/10.1002/jtr 

Budge, K., & Budge, K. (2020). Visually Imagining Place : Museum Visitors , 
Instagram , and the City Visually Imagining Place : Museum Visitors , Instagram 
, and the City. Journal of Urban Technology, 0(0), 1–19. 
https://doi.org/10.1080/10630732.2020.1731672 

Bull, A. C., & Angeli, D. De. (2020). Emotions and critical thinking at a dark heritage 
site : investigating visitors ’ reactions to a First World War museum in Slovenia. 
Journal of Heritage Tourism, 0(0), 1–18. 
https://doi.org/10.1080/1743873X.2020.1804918 

Calinao, D. J., & Lin, H. W. (2017). The cultural tourism potential of a fashion-related 
exhibition–the case of Alexander McQueen: Savage Beauty at the Victoria and 
Albert Museum. Journal of Heritage Tourism, 12(2), 204–217. 
https://doi.org/10.1080/1743873X.2016.1206550 

Cavagnaro, E., Staffieri, S., & Postma, A. (2018). Understanding millennials’ tourism 
experience: values and meaning to travel as a key for identifying target clusters 
for youth (sustainable) tourism. Journal of Tourism Futures, 4(1), 31–42. 
https://doi.org/10.1108/JTF-12-2017-0058 

Chen, C. F., & Chen, F. S. (2010). Experience quality, perceived value, satisfaction and 
behavioral intentions for heritage tourists. Tourism Management, 31(1), 29–35. 
https://doi.org/10.1016/j.tourman.2009.02.008 

Cheng, Q., Du, R., & Ma, Y. (n.d.). Current Issues in Tourism Factors influencing 
theme park visitor brand-switching behaviour as based on visitor perception. 
April 2015, 37–41. https://doi.org/10.1080/13683500.2014.885497 

Choi, C., Greenwell, T. C., & Lee, K. (2018). Original Article Effects of service quality 
, perceived value , and consumer satisfaction on behavioral intentions in virtual 
golf JPES ®. 18(3), 1459–1468. https://doi.org/10.7752/jpes.2018.03216 

Christian, H., & Oroh, H. (2021). The Effects of Social Value, Value for Money, App 
Rating, and Enjoyment on the Intention to Purchase the Premium Service of the 
Spotify App. KnE Social Sciences, 2021, 266–281. 
https://doi.org/10.18502/kss.v5i5.8815 

Cong, L. C. (2016). A formative model of the relationship between destination quality, 
tourist satisfaction and intentional loyalty: An empirical test in Vietnam. Journal 
of Hospitality and Tourism Management, 26, 50–62. 
https://doi.org/10.1016/j.jhtm.2015.12.002 

Conti, E., Vesci, M., Castellani, P., & Rossato, C. (2020). The role of the museumscape 
on positive word of mouth: examining Italian museums. TQM Journal. 
https://doi.org/10.1108/TQM-12-2019-0306 

Cronin, J. J., Brady, M. K., & Hult, G. T. M. (2000). Assessing the effects of quality, 
value, and customer satisfaction on consumer behavioral intentions in service 
environments. Journal of Retailing, 76(2), 193–218. 
https://doi.org/10.1016/S0022-4359(00)00028-2 

Dileep Kumar, M., Govindarajo, N. S., & Khen, M. H. S. (2020). Effect of service 
quality on visitor satisfaction, destination image and destination loyalty – 
practical, theoretical and policy implications to avitourism. International Journal 



27 

 

of Culture, Tourism, and Hospitality Research, 14(1), 83–101. 
https://doi.org/10.1108/IJCTHR-04-2019-0066 

Ens, B., Lanir, J., Tang, A., Bateman, S., Lee, G., Piumsomboon, T., & Billinghurst, M. 
(2019). Revisiting collaboration through mixed reality: The evolution of 
groupware. International Journal of Human Computer Studies, 131(August), 81–
98. https://doi.org/10.1016/j.ijhcs.2019.05.011 

Evelina, T. Y., Kusumawati, A., Nimran, U., & Sunarti. (2020). The influence of 
utilitarian value, hedonic value, social value, and perceived risk on customer 
satisfaction: Survey of E-commerce customers in indonesia. Business: Theory 
and Practice, 21(2), 613–622. https://doi.org/10.3846/btp.2020.12143 

Firdaus, F. S., Ikhsan, R. B., & Fernando, Y. (2023). Predicting purchase behaviour of 
Indonesian and French Muslim consumers: insights from a multi-group analysis. 
Journal of Islamic Marketing, 14(5), 1229–1259. https://doi.org/10.1108/JIMA-
05-2021-0169 

Foroughi, B., Iranmanesh, M., Gholipour, H. F., & Hyun, S. S. (2019). Examining 
relationships among process quality, outcome quality, delight, satisfaction and 
behavioural intentions in fitness centres in Malaysia. International Journal of 
Sports Marketing and Sponsorship, 20(3), 374–389. 
https://doi.org/10.1108/IJSMS-08-2018-0078 

Gan, C., & Wang, W. (2017). The influence of perceived value on purchase intention in 
social commerce context. Internet Research, 27(4), 772–785. 
https://doi.org/10.1108/IntR-06-2016-0164 

Gapor, A., Salfarina, Chin, C. H., Ngian, E. T., Wong, W. P. M., Kiew, J. P., & Toh, T. 
L. (2023). Cultural events’ service quality, satisfaction and loyalty: a case on an 
annual cultural diversity event in Borneo. International Journal of Event and 
Festival Management, 01(01). https://doi.org/10.1108/IJEFM-07-2023-0054 

Huang, S. (Sam), Weiler, B., & Assaker, G. (2015). Effects of Interpretive Guiding 
Outcomes on Tourist Satisfaction and Behavioral Intention. Journal of Travel 
Research, 54(3), 344–358. https://doi.org/10.1177/0047287513517426 

Hyun, H., Park, J., Ren, T., & Kim, H. (2018). The role of ambiances and aesthetics on 
millennials’ museum visiting behavior. Arts and the Market, 8(2), 152–167. 
https://doi.org/10.1108/aam-04-2017-0006 

Isa, S. M., Chin, P. N., & Mohammad, N. U. (2018). Muslim tourist perceived value: a 
study on Malaysia Halal tourism. Journal of Islamic Marketing, 34(1), 1–5. 
https://doi.org/https://doi.org/10.1108/JIMA-11-2016-0083 

Iweala, S., Spiller, A., & Meyerding, S. (2019). Buy good, feel good? The influence of 
the warm glow of giving on the evaluation of food items with ethical claims in the 
U.K. and Germany. Journal of Cleaner Production, 215, 315–328. 
https://doi.org/10.1016/j.jclepro.2018.12.266 

Jelinčić, D. A., Šveb, M., Stewart, A. E., Angelina, D., Šveb, M., & Designing, A. E. S. 
(2021). Designing sensory museum experiences for visitors ’ emotional responses. 
Museum Management and Curatorship, 0(0), 1–18. 
https://doi.org/10.1080/09647775.2021.1954985 

Jiang, W. H., Li, Y. Q., Liu, C. H., & Chang, Y. P. (2017). Validating a multidimensional 



28 

 

perspective of brand equity on motivation, expectation, and behavioural 
intention: a practical examination of culinary tourism. Asia Pacific Journal of 
Tourism Research, 22(5), 524–539. 
https://doi.org/10.1080/10941665.2017.1287106 

Joshi, Y., Uniyal, D. P., & Sangroya, D. (2021). Investigating consumers’ green 
purchase intention: Examining the role of economic value, emotional value and 
perceived marketplace influence. Journal of Cleaner Production, 328(October), 
129638. https://doi.org/10.1016/j.jclepro.2021.129638 

Juliana, J., Putri, F. F., Wulandari, N. S., Saripudin, U., & Marlina, R. (2022). Muslim 
tourist perceived value on revisit intention to Bandung city with customer 
satisfaction as intervening variables. Journal of Islamic Marketing, 13(1), 161–
176. https://doi.org/10.1108/JIMA-08-2020-0245 

Kang, J. H., Jang, J. C., & Jeong, C. (2017). Understanding museum visitor satisfaction 
and revisit intentions through mobile guide system : moderating role of age in 
museum mobile guide adoption. Asia Pacific Journal of Tourism Research, 0(0), 
1–14. https://doi.org/10.1080/10941665.2017.1410190 

Khan, S. N., & Mohsin, M. (2017). The power of emotional value: Exploring the effects 
of values on green product consumer choice behavior. Journal of Cleaner 
Production, 150, 65–74. https://doi.org/10.1016/j.jclepro.2017.02.187 

Kotler, P., Armstrong, G., & Balasubramanian, S. (2023). Principles of Marketing 19th 
Edition. In Pearson. 

Kozak, M., & Rimmington, M. (2000). Tourist satisfaction with Mallorca, Spain, as an 
off-season holiday destination. Journal of Travel Research, 38(3), 260–269. 
https://doi.org/10.1177/004728750003800308 

Kuo, N., Cheng, Y., Chang, K., & Hu, S. (2018). Assessing the asymmetric impact of 
interpretation environment service quality on museum visitor experience and 
post-visit behavioral intentions : a case study of the National Palace Museum 
intentions : a case study of the National Palace Museum. Asia Pacific Journal of 
Tourism Research, 1665. https://doi.org/10.1080/10941665.2018.1488753 

Lee, D. H. (2022). Linkages among extended service quality, distinct perceived value 
and satisfaction in the exhibition trust-building process. Asia Pacific Journal of 
Marketing and Logistics, 34(4), 817–842. https://doi.org/10.1108/APJML-01-
2021-0014 

Leri, I., & Theodoridis, P. (2021). How do personality traits affect visitor ’ s experience 
, emotional stimulation and behaviour ? The case of wine tourism. 76(5), 1013–
1049. https://doi.org/10.1108/TR-05-2019-0148 

Li, Y., Tu, J., He, M., & Liu, P. (2023). Polluted psyche: the effect of regional 
discrimination on tourists’ unethical behavior intention. International Journal of 
Contemporary Hospitality Management, 35(11), 4051–4069. 
https://doi.org/10.1108/IJCHM-11-2022-1325 

Li, Z., Ge, Y., Su, Z., & Huang, X. (2020). Audience leisure involvement, satisfaction 
and behavior intention at the Macau Science Center. Electronic Library, 38(2), 
383–401. https://doi.org/10.1108/EL-07-2019-0176 

Liao, C., Lin, H. N., Luo, M. M., & Chea, S. (2017). Factors influencing online shoppers’ 



29 

 

repurchase intentions: The roles of satisfaction and regret. Information and 
Management, 54(5), 651–668. https://doi.org/10.1016/j.im.2016.12.005 

Lim, Y., Kim, H., & Lee, T. J. (2015). Asia Pacific Journal of Tourism Research Visitor 
Motivational Factors and Level of Satisfaction in Wellness Tourism : Comparison 
Between First-Time Visitors and Repeat Visitors. Asia Pacific Journal of Tourism 
Research, July, 37–41. https://doi.org/10.1080/10941665.2015.1029952 

Management, H., & Som, M. (2023). Overtourism and Destination Branding : the 
Mediating Role. 29(2), 303–308. 

Mili, S., Soto, F., & Carlos. (2023). Precursors and outcomes of satisfaction of fair trade 
coffee consumers. European Journal of Management and Business Economics. 
https://doi.org/10.1108/EJMBE-03-2022-0079 

Mowen, A. J., & Rung, A. L. (2017). Park-based social capital : are there variations 
across visitors with different socio-demographic characteristics and behaviours ? 
Leisure/Loisir, 40(3), 297–324. 
https://doi.org/10.1080/14927713.2016.1253178 

Muflih, M., & Juliana, J. (2021). Halal-labeled food shopping behavior: the role of 
spirituality, image, trust, and satisfaction. Journal of Islamic Marketing, 12(8), 
1603–1618. https://doi.org/10.1108/JIMA-10-2019-0200 

Muhamed, A. A., Ab Rahman, M. N., Mohd Hamzah, F., Che Mohd Zain, C. R., & 
Zailani, S. (2019). The impact of consumption value on consumer behaviour: A 
case study of halal-certified food supplies. British Food Journal, 121(11), 2951–
2966. https://doi.org/10.1108/BFJ-10-2018-0692 

Nauval, F., & Hidayat, A. (2023). Consumer purchase intention using recent action 
theory, social value, and emotional value toward purchasing healthy foods in 
Pekanbaru and Yogyakarta. International Journal of Research in Business and 
Social Science (2147- 4478), 12(3), 99–108. 
https://doi.org/10.20525/ijrbs.v12i3.2498 

Nuria Recuero Virto, Maria Francisca Blasco López, S. S. M. G. (2017). How can 
European museums reach sustainability? Tourism Review. 

Obas, O., Promise, & Dorson, A. (2022). Cognitive-affective-motivation factors 
influencing international visitors’ destination satisfaction and loyalty. Journal of 
Hospitality and Tourism Insights, 2018. https://doi.org/10.1108/JHTI-05-
2022-0178 

Palau-saumell, R., Forgas-coll, S., Sánchez-garcía, J., Forgas-coll, S., & Sánchez-
garcía, J. (2016). The Role of Emotions in a Model of Behavioral Intentions of 
Visitors to the Gaudí Historic House Museums in Barcelona , Spain The Role of 
Emotions in a Model of Behavioral Intentions of Visitors to the Gaudí Historic 
House Museums in Barcelona ,. Visitor Studies, 5578(October). 
https://doi.org/10.1080/10645578.2016.1220188 

Pencarelli, T., Conti, E., & Splendiani, S. (2017). The experiential offering system of 
museums: evidence from Italy. Journal of Cultural Heritage Management and 
Sustainable Development, 7(4), 430–448. https://doi.org/10.1108/JCHMSD-
02-2017-0009 

Phelan, S., Specht, I., & Lewalter, D. (2020). Visit Motivation as Part of Visitors ’ 



30 

 

Personal Context in a Science Museum Visit Motivation as Part of Visitors ’ 
Personal Context in a Science Museum. Visitor Studies, 0(0), 1–21. 
https://doi.org/10.1080/10645578.2020.1808419 

Pisello, A. L., Castaldo, V. L., Piselli, C., & Cotana, F. (2018). Coupling artworks 
preservation constraints with visitors’ environmental satisfaction: Results from 
an indoor microclimate assessment procedure in a historical museum building in 
central Italy. Indoor and Built Environment, 27(6), 846–869. 
https://doi.org/10.1177/1420326X17694422 

Pisoni, G. (2020). Mediating distance: new interfaces and interaction design 
techniques to follow and take part in remote museum visits. Journal of Systems 
and Information Technology, 22(4), 331–352. https://doi.org/10.1108/JSIT-03-
2020-0038 

Pitts, P. (2018). Visitor to Visitor Learning : Setting up Open-Ended Inquiry in an 
Unstaffed Space Visitor to Visitor Learning : Setting up Open-Ended Inquiry in 
an Unsta ff ed Space. Journal of Museum Education ISSN:, 8650. 
https://doi.org/10.1080/10598650.2018.1522127 

Ponsignon, F., Lunardo, R., & Michrafy, M. (2021). Why Are International Visitors 
More Satisfied with the Tourism Experience? The Role of Hedonic Value, 
Escapism, and Psychic Distance. Journal of Travel Research, 60(8), 1771–1786. 
https://doi.org/10.1177/0047287520961175 

Rahman, M., Moghavvemi, S., Thirumoorthi, T., & Rahman, M. K. (2020). The impact 
of tourists’ perceptions on halal tourism destination: a structural model analysis. 
Tourism Review, 75(3), 575–594. https://doi.org/10.1108/TR-05-2019-0182 

Rasoolimanesh, S. M., Iranmanesh, M., Amin, M., Hussain, K., Jaafar, M., & 
Ataeishad, H. (2020). Are functional, emotional and social values interrelated? A 
study of traditional guesthouses in Iran. International Journal of Contemporary 
Hospitality Management, 32(9), 2857–2880. https://doi.org/10.1108/IJCHM-
03-2020-0193 

Ratnasari, R. T., Gunawan, S., Mawardi, I., & Kirana, K. C. (2020). Emotional 
experience on behavioral intention for halal tourism. Journal of Islamic 
Marketing, 12(4), 864–881. https://doi.org/10.1108/JIMA-12-2019-0256 

Rousta, A., & Jamshidi, D. (2020). Food tourism value: Investigating the factors that 
influence tourists to revisit. Journal of Vacation Marketing, 26(1), 73–95. 
https://doi.org/10.1177/1356766719858649 

Saeed, M., Grine, F., & Shafique, I. (2021). Integrating factors influencing hijab 
purchase intention among Muslim women. Journal of Islamic Marketing, 12(1), 
95–112. https://doi.org/10.1108/JIMA-10-2018-0194 

Saha, P., Nath, A., & Sit, K. (Jason). (2023). Re-examining the roles of experience 
quality at festivals: a comparative analysis using SEM and fsQCA. International 
Journal of Contemporary Hospitality Management, 35(5), 1802–1823. 
https://doi.org/10.1108/IJCHM-03-2022-0408 

Sangroya, D., & Nayak, J. K. (2017). Factors influencing buying behaviour of green 
energy consumer. Journal of Cleaner Production, 151, 393–405. 
https://doi.org/10.1016/j.jclepro.2017.03.010 



31 

 

Saraç, Ö., Kiper, V. O., & Batman, O. (2023). The conflict of halal and hedonism, 
investigating halal-sensitive tourists’ hedonic tendency. Journal of Islamic 
Marketing, 14(9), 2361–2382. https://doi.org/10.1108/JIMA-06-2021-0178 

Schall, A., Tesky, V. A., Adams, A., & Pantel, J. (2017). Art museum-based intervention 
to promote emotional well-being and improve quality of life in people with 
dementia : The ARTEMIS project. Dementia. 
https://doi.org/10.1177/1471301217730451 

Schifman, R. B., Schiffman, L. G., & Wisenblit, J. (2019). Consumer Behavior. In Mayo 
Clinic Proceedings (Twelfth). Pearson Education. 
https://doi.org/10.1016/S0025-6196(11)64898-2 

Sintas, J. L., Álvarez, E. G., & Pérez, E. (2014). Art museum visitors : interaction 
strategies for sharing experiences. Museum Management and Curatorship, 
February 2015, 37–41. https://doi.org/10.1080/09647775.2014.919175 

Slack, N., Singh, G., & Sharma, S. (2020). Impact of perceived value on the satisfaction 
of supermarket customers: developing country perspective. International 
Journal of Retail and Distribution Management, 48(11), 1235–1254. 
https://doi.org/10.1108/IJRDM-03-2019-0099 

Soliman, M. (2021). Extending the Theory of Planned Behavior to Predict Tourism 
Destination Revisit Intention. International Journal of Hospitality and Tourism 
Administration, 22(5), 524–549. 
https://doi.org/10.1080/15256480.2019.1692755 

Sun, L., Zheng, X., Peng, L., & Cai, Y. (2023). Consumer knowledge and intention-
behavior consistency. Marketing Intelligence and Planning, 41(7), 992–1014. 
https://doi.org/10.1108/MIP-03-2023-0089 

Thirugnanasambantham, K., Rajasekharan, P. K., Patwardhan, V., Raghavendra, G., 
& Rao, S. (2023). Determinants of visitors’ festival satisfaction and subjective 
well-being: tracing the roles of place attachment and satisfaction. International 
Journal of Event and Festival Management, 14(4), 441–459. 
https://doi.org/10.1108/IJEFM-07-2022-0061 

Tzortzi, K. (2014). Movement in museums : mediating between museum intent and 
visitor experience. Museum Management and Curatorship, November, 37–41. 
https://doi.org/10.1080/09647775.2014.939844 

Un, C., & Wong, I. (2018). Social interaction in visitor control at a Chinese Buddhist 
monastic site. Tourism Recreation Research, 0(0), 1–10. 
https://doi.org/10.1080/02508281.2018.1523297 

Vesci, M., Conti, E., Rossato, C., & Castellani, P. (2021). The mediating role of visitor 
satisfaction in the relationship between museum experience and word of mouth: 
evidence from Italy. TQM Journal, 33(1), 141–162. 
https://doi.org/10.1108/TQM-02-2020-0022 

Vojtko, V., Štumpf, P., Rašovská, I., McGrath, R., & Ryglová, K. (2022). Removing 
Uncontrollable Factors in Benchmarking Tourism Destination Satisfaction. 
Journal of Travel Research, 61(1), 136–149. 
https://doi.org/10.1177/0047287520971047 

Wang, Y., Gu, J., Wang, S., & Wang, J. (2019). Understanding consumers’ willingness 



32 

 

to use ride-sharing services: The roles of perceived value and perceived risk. 
Transportation Research Part C: Emerging Technologies, 105(May), 504–519. 
https://doi.org/10.1016/j.trc.2019.05.044 

Winter, M. (2018). Visitor perspectives on commenting in museums. Museum 
Management and Curatorship, 7775. 
https://doi.org/10.1080/09647775.2018.1496354 

Wong, I. K. A., Ji, M., & Liu, M. T. (2018). The Effect of Event Supportive Service 
Environment and Authenticity in the Quality–Value–Satisfaction Framework. 
Journal of Hospitality and Tourism Research, 42(4), 563–586. 
https://doi.org/10.1177/1096348015614957 

Woodruff, A., & Woodruff, A. (2018). International and Multidisciplinary Perspectives 
The museum can be visitor-centered : an intern ’ s reflection The museum can be 
visitor-centered : an intern ’ s reflection. Reflective Practice, 3943, 1–14. 
https://doi.org/10.1080/14623943.2018.1437402 

Wu, H. C., & Li, T. (2015). An Empirical Study of the Effects of Service Quality, Visitor 
Satisfaction, and Emotions on Behavioral Intentions of Visitors to the Museums 
of Macau. Journal of Quality Assurance in Hospitality and Tourism, 16(1), 80–
102. https://doi.org/10.1080/1528008X.2015.966298 

Wu, H. C., & Li, T. (2017). A Study of Experiential Quality, Perceived Value, Heritage 
Image, Experiential Satisfaction, and Behavioral Intentions for Heritage Tourists. 
In Journal of Hospitality and Tourism Research (Vol. 41, Issue 8). 
https://doi.org/10.1177/1096348014525638 

Wu, W., Huang, V., Chen, X., Davison, R. M., & Hua, Z. (2018). Social value and online 
social shopping intention: the moderating role of experience. Information 
Technology and People, 31(3), 688–711. https://doi.org/10.1108/ITP-10-2016-
0236 

Xiao, Y., Ren, X., Zhang, P., & Ketlhoafetse, A. (2020). The effect of service quality on 
foreign participants’ satisfaction and behavioral intention with the 2016 Shanghai 
International Marathon. International Journal of Sports Marketing and 
Sponsorship, 21(1), 91–105. https://doi.org/10.1108/IJSMS-04-2019-0037 

Yang, S., Mohd Isa, S., & Ramayah, T. (2020). A Theoretical Framework to Explain the 
Impact of Destination Personality, Self-Congruity, and Tourists’ Emotional 
Experience on Behavioral Intention. SAGE Open, 10(4). 
https://doi.org/10.1177/2158244020983313 

Yoo, B., & Katsumata, S. (2023). Sightseeing spot satisfaction of inbound tourists: 
comparative analysis of first-time visitors and repeat visitors in Japan. 
International Journal of Tourism Cities, 9(1), 111–127. 
https://doi.org/10.1108/IJTC-10-2021-0212 

Yu, Y., Lang, M., Zhao, Y., Liu, W., & Hu, B. (2021). Tourist Perceived Value, Tourist 
Satisfaction, and Life Satisfaction: Evidence From Chinese Buddhist Temple 
Tours. Journal of Hospitality and Tourism Research. 
https://doi.org/10.1177/10963480211015338 

Żychlińska, M., & Fontana, E. (2016). Museal Games and Emotional Truths : Warsaw 
Rising Museum. East European Politics and Societies and Cultures. 



33 

 

 



oid:27488:48165675Similarity Report ID: 

15% Overall Similarity
Top sources found in the following databases:

10% Internet database 11% Publications database

Crossref database

TOP SOURCES

The sources with the highest number of matches within the submission. Overlapping sources will not be
displayed.

1
expert.taylors.edu.my 2%
Internet

2
srac.ro 1%
Internet

3
Parmita Saha, Atanu Nath, Kokho (Jason) Sit. "Re-examining the roles ... <1%
Crossref

4
ejournal.unida.gontor.ac.id <1%
Internet

5
Juliana Juliana, Febika Fitrian Putri, Neni Sri Wulandari, Udin Saripudin,... <1%
Crossref

6
ijmmu.com <1%
Internet

7
repository.unair.ac.id <1%
Internet

8
journal.universitaspahlawan.ac.id <1%
Internet

9
koreascience.or.kr <1%
Internet

Sources overview

https://expert.taylors.edu.my/file/rems/publication/109493_7314_2.pdf
https://www.srac.ro/calitatea/en/arhiva/2019/QAS_Vol.20_No.171_August.2019.pdf
https://doi.org/10.1108/IJCHM-03-2022-0408
https://ejournal.unida.gontor.ac.id/index.php/aliktisab/article/view/3899
https://doi.org/10.1108/JIMA-08-2020-0245
https://ijmmu.com/index.php/ijmmu/article/download/4735/4115
https://repository.unair.ac.id/113590/20/RirinTR_Korespondensi101_JIMA_Emotional-experience.pdf
http://journal.universitaspahlawan.ac.id/index.php/jpdk/article/download/6418/4809/21308
https://koreascience.or.kr/article/JAKO202115563497896.do


oid:27488:48165675Similarity Report ID: 

10
S. Mostafa Rasoolimanesh, Mohmmad Iranmanesh, Muslim Amin, Kas... <1%
Crossref

11
arfjournals.com <1%
Internet

12
Hendrasyah Putra, Syamsul Maarif. "Improvement Strategy of Employe... <1%
Crossref

13
Hans Christian Yulianto, Augustinus Nicolaas Hillebrandes Oroh. "The ... <1%
Crossref

14
ijsoc.goacademica.com <1%
Internet

15
Ariff Azly Muhamed, Mohd Nizam Ab Rahman, Firdaus Mohd Hamzah, ... <1%
Crossref

16
Farah Syahida Firdaus, Ridho Bramulya Ikhsan, Yudi Fernando. "Predict... <1%
Crossref

17
Ilyas Masudin, Nika Tampi Safitri, Dian Palupi Restuputri, Rahmad Wis... <1%
Crossref

18
S. Mostafa Rasoolimanesh, Mohammad Iranmanesh, Siamak Seyfi, Ne... <1%
Crossref

19
Salmi Mohd Isa, Phaik Nie Chin, Nurul Ulfah Mohammad. "Muslim touri... <1%
Crossref

20
enrichment.iocspublisher.org <1%
Internet

21
Lei Wang, Qi Zhang, Philip Pong Weng Wong. "Purchase Intention for G... <1%
Crossref

Sources overview

https://doi.org/10.1108/IJCHM-03-2020-0193
https://arfjournals.com/image/catalog/Journals%20Papers/GJAER/2022/no%201%20(2022)/6_Daendels.pdf
https://doi.org/10.24856/mem.v34i1.933
https://doi.org/10.18502/kss.v5i5.8815
https://ijsoc.goacademica.com/index.php/ijsoc/article/download/752/692/
https://doi.org/10.1108/BFJ-10-2018-0692
https://doi.org/10.1108/JIMA-05-2021-0169
https://doi.org/10.1080/23311975.2020.1826718
https://doi.org/10.1177/13567667221086326
https://doi.org/10.1108/JIMA-11-2016-0083
https://enrichment.iocspublisher.org/index.php/enrichment/article/download/442/333/
https://doi.org/10.3389/fpsyg.2022.786292


oid:27488:48165675Similarity Report ID: 

22
Qurrotul Aini, Eva Khudzaeva. "Potential Halal Tourism Destinations wi... <1%
Crossref

23
Yatish Joshi, Dwarika Prasad Uniyal, Deepk Sangroya, Yatish Joshi. "In... <1%
Crossref

24
repo.lib.sab.ac.lk:8080 <1%
Internet

25
Aries Susanto, Israhadi Tri Hutama, Elsy Rahajeng, Aida Fitriyani. "Dete... <1%
Crossref

26
saspublishers.com <1%
Internet

27
1library.net <1%
Internet

28
bircu-journal.com <1%
Internet

29
journal.uinmataram.ac.id <1%
Internet

30
repository.untar.ac.id <1%
Internet

31
emerald.com <1%
Internet

32
iimassociation.com <1%
Internet

33
tandfonline.com <1%
Internet

Sources overview

https://doi.org/10.5815/ijisa.2019.09.02
https://doi.org/10.1016/j.jclepro.2021.129638
http://repo.lib.sab.ac.lk:8080/xmlui/bitstream/handle/susl/1802/14%20MS%20054.pdf?isAllowed=y&sequence=1
https://doi.org/10.1109/CITSM50537.2020.9268863
https://saspublishers.com/media/articles/SJEBM_94_70-80_FTc.pdf
https://1library.net/document/qm7lr07q-does-intention-recommend-halal-tourism-affected-push-motivations.html
https://bircu-journal.com/index.php/birci/article/download/6699/pdf
https://journal.uinmataram.ac.id/index.php/jed/article/download/7009/2488
http://repository.untar.ac.id/40236/1/Ignatius%20Richard%20Kuswandi%20115190179%20JA.pdf
https://www.emerald.com/insight/content/doi/10.1108/IJEBR-01-2021-0088/full/html
http://www.iimassociation.com/journals/wp-content/uploads/2018/07/Proceedings-Casablanca-2016-complete.pdf
https://www.tandfonline.com/doi/full/10.1080/15256480.2017.1289138


oid:27488:48165675Similarity Report ID: 

34
Buket Buluk Eşitti. "chapter 4 An Evaluation of Tourist Profile, Travel A... <1%
Crossref

35
Xuecong Fan, Junyu Lu, Miaoxi Qiu, Xiao Xiao. "Changes in travel beha... <1%
Crossref

36
gtg.webhost.uoradea.ro <1%
Internet

37
jbmp.umsida.ac.id <1%
Internet

38
ojs.unud.ac.id <1%
Internet

39
pertanika.upm.edu.my <1%
Internet

40
Elif Pardiansyah, Mohamad Ainun Najib. "Determinants of Banten Mille... <1%
Crossref

41
"Digitalization in Halal Management", Springer Science and Business M...<1%
Crossref

42
Agnes Ermianto Bedha, Slamet Riyadi, I Dewa Ketut Raka Ardiana. "The... <1%
Crossref

43
Burhanudin Burhanudin, Raden Roro Windy, Syed Muntasir Husain Bok... <1%
Crossref

44
Ririn Tri Ratnasari, Sri Gunawan, Imron Mawardi, Kusuma Chandra Kira... <1%
Crossref

45
repository.uin-malang.ac.id <1%
Internet

Sources overview

https://doi.org/10.4018/978-1-6684-6919-4.ch004
https://doi.org/10.1016/j.jort.2022.100522
https://gtg.webhost.uoradea.ro/PDF/GTG-1-2023/gtg.46114-1008.pdf
https://jbmp.umsida.ac.id/index.php/jbmp/article/view/1665
https://ojs.unud.ac.id/index.php/jmbk/article/download/94161/48957/
http://www.pertanika.upm.edu.my/resources/files/Pertanika%20PAPERS/JSSH%20Vol.%2029%20(4)%20Dec.%202021%20(View%20Full%20Journal).pdf
https://doi.org/10.30631/ijoieb.v8i2.1880
https://doi.org/10.1007/978-981-99-5146-8
https://doi.org/10.51505/IJEBMR.2022.6909
https://doi.org/10.32503/jmk.v8i3.4071
https://doi.org/10.1108/JIMA-12-2019-0256
http://repository.uin-malang.ac.id/4389/


oid:27488:48165675Similarity Report ID: 

46
ijefm.co.in <1%
Internet

47
dergipark.org.tr <1%
Internet

Sources overview

http://www.ijefm.co.in/v6i9/Doc/14.pdf
https://dergipark.org.tr/tr/download/issue-full-file/66016

